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Every year, the government knocks on 
your door to collect taxes. Once your 
income is in the government’s coffers, 
the government allocates a portion of it 
to a number of expenses, including those 
incurred for the common good and in the 
public interest, such as social security, 
unemployment, Medicare, health and 
military. Your direct control over the allo-
cation of the government’s collections 
is zero—that job is left to the legislative 
and executive branches. When we con-
sider the inefficiencies of a large gov-
ernment bureaucracy, as well as the 
influence that special interests and 
politics have on such allocations, it is no 
overstatement to say that your “contri-
bution” to the common good and public 
interest via taxes gets diluted. 

There is another and considerably 
more efficient way you can contribute, 
not only to the common good or public 
interest but to something you person-
ally really care about. It is called charity 
or philanthropy; and even the govern-
ment realizes its value, which is why the 
IRS allows you to offset certain amounts 
you spend on charitable or philan-
thropic endeavors against taxes. The 
thought is that by spending the money, 
not on yourself but rather on matters 
for the common good and in the public 
interest, you are complementing the 
efforts of the government. So, which 
would you rather do: throw your com-
mon-good contribution into the murky 

Fed pot or donate it directly to a cause 
important to you? We thought so. 

And would you like to donate more 
than you are now, and at the same time 
improve your overall financial position?
Again, we thought so.

Among the efficient ways to accom-
plish just that involve two vehicles we 
often recommend to our clients: chari-
table trusts and donor advised funds. 
But, first, you need to take the measure 
of your “charitable intent,” which might 
range from a $10,000-a-year donation to 
charity, “because it seems like the right 
thing to do,” to a generous donation to 
cancer research because cancer occurs 
frequently in your family.

An interesting behavioral change we 
have observed with our clients, once 
they realize they can give more than 
they thought possible, is that their char-
itable intent intensifies, sometimes dra-
matically. They often discover that they 
have “passion charities.” And when 
they see how increased donating 
improves their overall finances, their 
passion for giving dials up even more.

So, how can this happen for you? 
Step one is not to treat giving as a bite 
out of the apple you grew, but more as 
an integral element in your overall 
financial planning. In short, how can 
giving benefit you if it reduces how 
much money you “contribute” to the 
government? First, you develop an 
estate plan, comprised of a thorough 

financial analysis, followed by a formal 
giving plan designed to be integrated 
into the overall strategy. 

While the giving plan may be ongo-
ing, we suggest a one-time donation 
to set it up. You can accomplish that 
by creating a charitable trust (see 
“Melinda and Bill Gates”) and move 
into it highly appreciated assets such 
as IRAs that are subject to tax. This 
way, you could offset or even bypass 
taxes while creating a fund that bene-
fits others and your family’s position. 
A portion of the monies gets distrib-
uted back to you eventually so the 
trust could create better cash flow, 
increase the amount of your legacy 
and simultaneously, depending on 
the size of the asset, raise your level 
of charitable giving.

Since a charitable trust is basically 
your “baby,” you may prefer that some-
one else manage your giving via a 
donor advised fund (DAF). As with a 
charitable trust, a DAF could deliver tax 
benefits when you donate appreciated 
assets; and you may increase your giv-
ing to a targeted organization that is 
run by a public charity, which does all 
of the administrative work. 

In sum, yes, it is possible to increase 
your charitable giving and improve 
your family’s financial position. Mean-
ing that, for once, you could have the 
best of both worlds, for your family and 
for those you want to help. 

Chicago, IL      Leading Wealth Advisor

 Is it possible to increase my 
charitable giving and improve 
my financial position? 

Strategic Financial Group, LLC
Chad E. Hassinger, CFP®, Chief Executive Officer

By Chad E. Hassinger, CFP®, CEO and Michael A. Jankowske, EVP, Wealth Management   

Investing involves risk. Investment return and principal value of an investment will fluctuate, and an investor’s shares, when redeemed, may be worth more or 
less than their original cost. Investing in futures involves additional risks and increased complexity in certain security futures investment strategies. Securities 
futures are not suitable for all investors. Advisory services offered through Strategic Financial Group, LLC. A Registered Investment Advisor. 
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Assets Under Management 
Available upon request

Financial Services Experience 
22 years (Hassinger)

Compensation Method  
Asset-based and fixed fees 

Largest Client Net Worth Confidential 

Website  www.sfgweb.com 

Minimum Asset Requirement   
$500,000 (investment services)

Professional Services Provided 
Planning, money management and investment advisory services,  
investment products 

Primary Custodians for Investor Assets 
TD Ameritrade, Charles Schwab, Fidelity

Email  cehassinger@sfgweb.com

About Strategic Financial Group, LLC
Strategic Financial Group, LLC (SFG) is an integrated and comprehensive wealth management firm that has been 
helping a select group of families, businesses, individuals and institutions achieve their financial planning and 
wealth management goals since 1996. With a business practice modeled after family offices, SFG takes a holistic 
approach to financial planning for its clients. Each SFG client has a tailored team of highly skilled professionals 
suited to solve the issues and financial concerns unique to that client’s financial situation. Client success rests on 
the firm’s ability to integrate well-constructed and dynamic plans that are reviewed and amended over time. These 
plans integrate tax, estate, risk management, legal, succession and inheritance issues, to name a few. SFG prides 
itself on nurturing client relationships that are not “one and done,” but are structured to last a lifetime and beyond.
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“Yes, you can increase 
your charitable giving 
and improve your family’s 
financial position.”
— Chad E. Hassinger, CFP®                      

and Michael A. Jankowske

How to reach Chad E. Hassinger 

I would be pleased to have a conversation with 
you regarding your wealth management goals. 
I can be reached at 888.363.7147, ext. 217. 

Strategic Financial Group, LLC       1333 Burr Ridge Parkway, Suite 200, Burr Ridge, IL 60527       888.363.7147
     30 South Wacker Drive, Suite 2200, Chicago, IL 60606
     101 East 90th Drive, Merrillville, IN 46410
     100 Executive Drive, Suite A, Lafayette, IN 47905

Standing, left to right: 
Chad E. Hassinger, 
Stephen J. Barrett, 
Michael A. Jankowske, 
Steven M. Gronceski, 
Susan R. Kuczera, 
Bradley J. Rathe;  
seated, left to right: 
Douglas J. Hoover, 
Markus R.F. Sleuwen
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Strategic Financial Group, LLC is featured in Worth® 2015 Leading Wealth Advisors™, a special section in every edition of Worth® magazine. All persons and firms appearing in this section have 
completed questionnaires, have been vetted by an advisory group following submission by Worth®, and thereafter paid the standard fees to Worth® to be featured in this section. The information 
contained herein is for informational purposes, and although the list of advisors presented in this section is drawn from sources believed to be reliable and independently reviewed, the accuracy 
or completeness of this information is not guaranteed. No person or firm listed in this section should be construed as an endorsement by Worth®, and Worth® will not be responsible for the 
performance, acts or omissions of any such advisor. It should not be assumed that the past performance of any advisors featured in this special section will equal or be an indicator of future 
performance. Worth®, a Sandow Media publication, is a financial publisher and does not recommend or endorse investment, legal or tax advisors, investment strategies or particular  
investments. Those seeking specific investment advice should consider a qualified and licensed investment professional. Worth® is a registered trademark of Sandow Media LLC.  
See “About Us” for additional program details at http://www.worth.com/index.php/about-worth.

Chad E. Hassinger, CFP® 
Chief Executive Officer

Strategic Financial Group, LLC
1333 Burr Ridge Parkway, Suite 200 

Burr Ridge, IL, 60527

30 South Wacker Drive, Suite 2200
Chicago, IL 60606

101 East 90th Drive
Merrillville, IN 46410

100 Executive Drive, Suite A
Lafayette, IN 47905

Tel. 888.363.7147

cehassinger@sfgweb.com
www.sfgweb.com


